MIDOCEA] \

UNIVEQSITY'

Final Project 1

Code: MGM 496-PM G496
Project Template

Project Template

Faculty of Management
Midocean University




| i giisa daala
MIDOCEA s 1) Al
UNIVERSITY || J < -

Aale 5yla) Qamadl [ and

g sl o)) sic

A el il )8 e celaia¥) Jual gill Qi 8 o yisall yie 3 gl il
&3 sl Slgiiadll

Ll

Y-E‘)ﬁ&}‘}fh

u.mjid:m daala - aJ\JY\ US

sl y
O aas Hllae o
Cr glana Aaala =3 )oY AIS - o yail) Aa giac

Mipocenl



Gl giaal) J g2

Qo —————————————————— sl pall aladl SUaYY Y1 Qa1
A ————————————————————————————————————— Aeniall 1.1
D ettt ettt ettt r ettt st et ene et b e tene s Al all 1S 1.2
D ettt bl s siual e ol 281,21

D ettt ae e enaeaaeas kil 6 gl o 528 1.2.2
o PSSRSO Aul,al 4paai 1.3
D ettt et e eae e e eaeeanens ikl (5 sl e 1.3.2

B ettt Al all Akl 1.4
B ettt ettt ettt e e e e e e e e e e ——————eaeeeeeeaaa————————aaaaeaeaeaaannanaanes )l il 1.5
B ettt e e e et e e e e e reeabeeaaeeeneeabeean Al all Slus 61,6
B oo e e e e e e oo e e ee e eeeeeeeee A zisai 1.7
e e e e e e e e e e ateeeareeas Aul il 4ngie 1.8
T ettt ettt ettt n et en e Al 4u) 51,9
T oo e 5l g 5 i) lade 1,10

I
D et e et s e neee fasial 2.1
D ettt ettt e Jiiedl il 2.2
D et e oo s Sl il 2.3
D e Q) aiall 5 Jial) ial) (p 8all 2.4
10 e eee oot e e e et e e e sl 2.5
10 oo eeeeee e eeeeee e e e e s e e e oo PWEIE

mMipoceaill



d) yall alad) U 10 5Y) Guadl) 1



dadiall 1.1

Sy seds ao Lans ¥V crsmtll ol 3150 Y a3 5,8 @l il 8 allal) agi

o3a (o CSlgunall 5 IS AN G A8l agada < e A e laia) Jual 5ill

Ailaie 8 dala i ladl) el Alaa 5 3 8 310S el e Gagmill s el kil
Jie Claie hai Cua (o padll da g o D00 gl Ay 2l dSLadll 5 o jel) lall

O ise e Aaiad Ay gutd Cblaa 8 ) Fie (S el IS 5l Canual (Bl 13
138 S 1) Lo agd agall o Oy @l aa s agunslio cl 5l 8 e Liia 15505 () Sl
Gge of Uadan Jlay 5800 o ol cod il Sl 8 Lo ¥ cellginnall o gls ) Lilad iy 80
PR

+ daaial) &) e

Alalwan, A. A. (2018). Investigating the impact of e
social media advertising features on customer
International Journal of .purchase intention
.17-65 ,42 ,Information Management
https://doi.org/10.1016/].ijinfomgt.2018.06.001

e o iy ol sl 8 o Sinall 553 (2022) 3ol Al @
.67-45 c(1)10 cya\.sul\ @}mﬂ\ s -QSJJ‘L“J‘ Slgiiall aﬂjL.u

MIDOCEA‘[H


https://doi.org/10.1016/j.ijinfomgt.2018.06.001

Lial Aial) 1.2

o Lati Al () V) (g0 grad) (5 gl & Aadl 5 8l raal (gl jae 3o gudill o a2
(g sxd) llgiaal) @l e 5l 8 Aladl) aillad (oae i ) Lpap SV Gl all
b o el 3l )8 3RS v ieadl i ellgiiadl K1Y W Jsa Y sl @l o WS
Al A8 s s o siaall e canadill 5 dulaadl Jie Jal oy il 48

Lde iy 36 g 312y o3l A jidll AT (B sad s g 8 AL oS3 (3
A sl Al 3 aaa)) s 58l s o 5 Al

p OB (s sl o &igad 1,21

Gl e 8 Lealana G V) e fisal) e Gasadll Co 8a0ie Sl 3 25a 5 02
e paad) O LS B gadl A pal) 48Tl (3 Aol (landl Jlat) ge e 2l Apallal
(aalisall g 5 SLall 5 ¢ 5 Saall) Cisall gl cpm LN IS Sy J gl ol byl
Algiad) e g 5 IS il

k) (g glual) o @il gad 1.2.2
3aadl 1Y) e ) Jala Aadle W) cdlaall 3 0 sisall aladin sl gl LESY) a2
128 5 ol S8 e Bagall o g il 13 S ulial Azl o 401 i Y S LA (e

(O eall o3g) Aledl) i) aghy Laall Gaadail) (5 g 3lay

il paagi 1) ) el

el al A e elaial) dual sill Jilus (3 0 S5l e sl 50 20 Lo
53 gl llgisal



s Agdiad) ACial) aal e

Lim, H. (2020). & ,.Ki, C., Cuevas, L. M., Chong, S. M
Influencer marketing: Social media influencers as human
.brands and its effect on consumers’ purchase intention
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opinion leadership .Journal of Business Research-510 ,117 ,
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