i glia Azl

MIDOCEA o

IV E RS LT Y
% RS N | ) Bt (g sl

O (B!l (A uguysllSl) dajal dadia dfiay Adad
el g B g A gadai o JL) adalie e il Cilbuag i
Tuagrad) Aupd) ASlaall b ¢pSigiaal) (sl

Ol leadsy dudlal) alas)

233000509 :a:1sY) ad)

) Cad

> clle o

2026



MidoceanUniversity

MidocemUnversity MIDOCEA|

Marketing UNIVERSITY
Bachelor of Digital

Marketing

The Impact of Influencer Recommendations Through Reels
on TikTok on Consumers’ Purchase Intention in Saudi Arabia

Baylasan Alnasyan :Prepared by

Supervised by:

Dr. Aliaa Qamer

Year




Radyl) Lasia

A Bl e 3B Al il ST e aad) elaa¥) Jualsill iliaia ciapl
25 Aoy Joagi I Bl lagaadl) e aiag 4 g els Gulss <AL A0
9 b Hil saliall ST e ey ST UK (ggimal ae el aolial) ety ol
Aot lSy ) e A Al cileadlly clamiall Ggays agl (ufisall a daidl
Sy S G il Ao (Sen o o) 13a5 Hilia BBle) Candy duads

pgall e Jlia dadgaall dnjall AShedll 8 el eln aladnul Sl LI aag agiluashy
Algiad die ehall ds o 55 Saaill Clagidll (8 opfisall Claag Sad Ja agis
ety A (sl g5 ol dare diipka gl igall Adlaian Jasiye LN 13 dag (g3
e el Slaag 5l 8 gl IS8 G s L) s3a Ciels Ua Gy
Lagrad) A al AShaall 8 (pSlgiaal) (ol shall dn o g i A spuaill cilagundl)

Aald) clad,al Yl

il s mges A datydl) ABL il ciluhall o aY Sty Uiaje Joaill 13 s Jolin
gt el A e dloseln Gk 8 3Ll adalie e (ppisall Glas
) clag e e Cagigll Goagy Sl cdnge aal) Apjal) ASkadl 8 (Slgi il
Boadll e adSlly (Lgin CDaY)y BLEY) dagl aaaty cdnlu) dsalall a5 gall
o ALl Sl pal) oy a5 28y Lgiallee ) Adlal) Al e ) A fin)
) i) e llyy gl ptiag Lo giage daplal g jolaall (e d3e

p—ailiady s all il cutoln ol clahall e sl 13a oy s gV jeadl)
i) Ay Sl ) clalas) Jo< i 8 e laaV¥i—and Ak Ldlacadll Jie

Baaitll Cilagar sl Ha05 e toln all cluhall g sl 138 oy SLAD 5 sl
e oSl (ad ey il A e a8 gyl ailady - Slall iy



p—ailiads s all HELs ol ) cluhal) sl 1ia acay 1 J6Y) gl
)il Ay Sl wdll cilalasl K s 8 e laal—and A Dkllg Al ad) Jhe

Db delda) 4l A8l glpiay’ (2026, Muhmin et al) 4l césa
LAY g 3 Jlaal ailia e 303 10 fisall (31508 (B (Spray oo Laial
4 A B o (Adlally AL 5laally 5all) srad Al as f55 A S
Sl LS Lagia coadl duiag ddjen e JLid) aa elpdl) 45 % e LaiaY)
b iie o gy il aladn Wb Glslall aas atg 41K cYalaall Aa iy
O ) bl s Jleall @ilig e clatio ge dallia Llai ) (407) Lealsd
OSnall e 480k y)aallg 5pall 8 a0 age I 80 (Jand ¥ Adlaadl) cly i3
orsale J8 dadlg U oda dudlall 5yad ¥V Lty Ao Laial¥) ad A8l gl
b Wyeay eyl Ay sl Lehali)) Pls e Al 3 dlad) JI el1d aay
oLal dsaal 3ad Lae ehdll ds o dliag Lass Drdise duclanl) 4k 480
Y el R o Y - PR

e gl 3ot 5 otes (20256005025 lsa LAl 2 e) Ay cdaa
el el dalsill alsa e Gufigal) alia (sl sl sale) Liss
sale] 4 (e (AL Blaall — 5all = Ldlall) gufigall ugas alad Lils e
e bl cagiely el dalall Blug e cpfisall oalte gad o)l
=lie g (Y7 )galsd die e g5 i pladt wl sl gl mgiall
Al il il agiy el ain¥l doalsill adlse e aanill iy antne (55
Lol LS Al slaally ohal ale) A Ao gufisal) Gagadl (syina ils 29 )

aly (gyina il Lagd 00 ol 88l Auilally (g il



Liagall (5iga gaiola¥) " gty (12025, Handranata et al ) 4.l céas
155 S agdl "oyl Ay dlanll Ldlall olal a1 Aal) @bl e oyilsg
claladl sophay g e oy 8l @l i e & agall (550 g Sllgiwall cilalas
O Aallia lan (251) Lgagd by e o gy lainl alads il clstal)
5 gl olad Ayl Cadlsall of () bl oy el AS)Lie (290) Joal

o igall Aoaal 2o 1aag eyl A 5ye0 ey Las dolail) adlall slat il sall

owlidll 55 8,3l 9 o5 ey (Najah Salamah,2024) i_ul) céy s
sabad) 5ilss 550 agh () " pmasead) ol bl sl e aasal
) sl gl o el ol e b Jldisadl e sl
praai + oSl il e Ll el (el A e S
e g ol alads Ll Gl & es a9 (Cross—sectional)  —akie
A5 gy (A Al il cliagiy gagew Al e (5+) Lgalst A
ose—alls dpaal) o ANy seSall A8 ae) (1a S-S (ginay A
celall A e (Al clalaaly Aadtall e slly bl sai olatlg



By e cpfisall Adlacae ALY (s (2024caaal Jla) L) céag
e il )Tl 3 Ay Al Ladlall Glaey) (e elan¥) doalgll
idlall Glacy) Ao elan¥) dalall Bluy e gufisall dlacas slad Lils
il eagl) meiall e Auhall ciadiely cpandiaall (ot el A Al
Aslaall (0 Ldll e £ Ade (e gy plaiin) DA e Gkl i o
Ml s Agies AV @l ADe apag () Al miln cliagiy Laged) L)

Al Ldlall lae Yy (Goailly A8lL slasd) 5 5all) (il Adlaas

il Glasiul " oy (Mukta  Garg et al. ,2024) iu)s cdaa
Ay e lainy) ad Jelilly oyl Jlaall liss ol Lagisall cleudl
Slau 31 JLaaY "G fisall Gagud (8 (Slenall o il s e
By golan¥i-ard delilly (8l clsnall) Jdlaal) (515 4dlras
oty PLS=SEM (lulats oS meive e Auhll v die) Lol A e
el (357) Lgalsd il e (e gy Olatiwd aladi s GLoball aes
il Al as of ) bl ey gl LA S (00 4) dosal e dalla
Al elaa¥limans delilly celydl) s e fi5s Al A&l e s

Al e (gyina

Jluy (g Olsan (Galina  llieva et al. ,2024) iulyp céaa
ol " Sall Ll e Layilis oDlaal) cilalat) @ elain¥) Joalsil
caaaie) Ay al A ully el ull e Lajily cngisall st oDl aall cilala)
2 oy el o] dolady (39S gse) (S oo (e A



oyl A e (376) Lgwlsh by de e g5 Glaiiul alaai wly oLt
o sling A5 Cpdgas A8 Slalasl Jad i o fgal deglie 285 of il

e iopfigall 568" lgias (- Yiming Chen et alY.Yg) i)y cdaa
Alaae 81 Gulal " Slgn wall ol el all Loy s all Gagass J< 0
il A e il ally Gl e gl Liayy 5l Al ialy
g oty Gk Jdatig s i 73w pa (oS mgie (e Al Cu e
g5 o) AOLEa (654) Lealsd il de (o gy laind phadinls il
Sigall Al ialg Al aaa o bl cuy gl (JLid JS 30 654 25wy 859

el 5 82l i Cull i e ligial) L,

Crigall Lhigall Glpalaall oo aaad g ien (2022, Liu) dulys Cdaa
i AL " ol Al day gl joa W eyl L) delin daliu) b
Lol 5)adly dlacadlly dodlally AEIL plaall G e Gayigall Gl
dalaty oS i (e Al o) el W) sl ) dlsl e
Lealsi aly e e g5 lanul alasn uly bl aas a3y PLS-SEM
O ) bl oy gl AL e (£04) doal e Aadla Dila il (371)
A b (Alaaally 5ally Audlally L&) sl 5 joeiiall ailas

LSl ¢ By deyig ol il




e lan¥) JLdl Gy 8 "olsien (2021, Xu o et al. ) duly céas
ol ' Blall Sl e A ST Blaall S8 e il A e el
el A (e (Lndle Gy Ga) el el Jlall Gy fige oS
g e Luhall G gie) PSR (e clll ae i aa aaig SN 5Ll
e 5 Ol plaat b L) aas a5y il GlBle Jolaty S
oiball Gl 13l s (YV0) agiag dalla Llaul (551) Lgalsd aly A
Ciag 3 il gaal e e K J el dadn Ll A all)
Gl & Talaal) il adglly Gl ax e Al of ill) oy gl (Al
Bal) b Al aalods Jalse LelS saliiall e LainV) 405 A 8Dally Sl

L) gal o)yl du

Baaail) Cilagaadll a0 e Yol al ol uhall s sl s sy 1 JLEN 5 sl

ehyill ig e A<l ddelal) LA " (leie (2025, Li et al.) Ll cisa
sedll 8 7A ) A e Ul a8 S HLadY " 5 Ly alaai¥ g Calalaill
el Al AWl 5y Wy (ulaaily calalaall y e ol all i el
Aol o) bl ey gkl 4S5 (429) Lgals ol die e g5 laiin)

el A by L BN G5 Calaladlly uleaiDU (ga5



Labyll sl LDl (gyine (ailiad! ofsias (2025, Liu) Ay cine
pailad LY "oslen e Lghiliy elas¥) Joalgll Bilug e
(laYly dlelially 4 dlly daghedll) ys ol o e bl Gkl gsuna
e uhall G ac) k) oVgg Adlall clalad) e o)y al A e Layilg
e g9 oliul aladi b Glilull 2 s 239 SPSS/AMOS Jlaty oS mgia
Alg e (e dalla Llai ) (1400) doslady (1500) Lealst ol A
155 (gptinal) ailad o bl ey glaf Al cilatia gl gud ey s

Akl Y5 olail e ddalugllg Bydlie oyl 4 e

Llsi Ao elan¥) jouaall yils ' olsias (2025, Zheng et al.) Lu)s cins
bl (gyiadll 3 Byaadl ol alalie ediase (521 1l laial) oy
Byl lagn b 37 e laia¥l jpmal® figs Ch S m)yal " Ahee dalug gz 3ga
ol Ll aayl) Al diie dlluy e Adyee Clatie ol S A o A
ALy Jdaty oS i e Aadall el (Adpadl 3) Jias oo (ciladsill
(663) Lgalsd &Ly i e e gy ol aladi wly GLL o s 5. daa
LA e el all A ady peladall jycaall o bl oy glil s e

ol I dsase YD g ciladgily




B oy il aday (o3 L' lsien (2024, Obadd et al )il cidra
(53] e aa¥) eyl wdls adl " €elyn Wls e 3y doa s Cay) e
Alafiye ASsl g At Gyt Lghays oy 5 el o Jals Gen Z
Gl aes 2ty dadal Jalady S mgia e duhall Coae) Aaidl
Gen Z a 2A3 s (2406) Lgalsd pdy diie e gy luiul pladi uly
GLeY) Jils saw Ao Ll fisn olen ol a aladnul adlsy of bl oy gl
Ay QDY) Al sy g AN il dpas (e Lalad) e s Ly
ehall e Lalaal o)sa o Sig o Lae Lgiad e Lolag)l il Blel) 48la ias

PR

M o) ol Bl ol agd " (gien (2023, Gong et al.) A cdaa
il il gl B adl s bt Sl Gl e sl 8 Sl
el L aialg Ly il s date e ySld) ol e plaall b ey N gl )
i nl Gkl e a8y (5 dad ziswi Jdaty S mgia (Ao duhall el
pailad o) bl coy olal Rlgn e (504) Lgalsd abs e e g5 ol

(el Bl 8 2Dl Aally ¢ BaY) Clue usis Jahai g il

shdll dn Asfpsall dalgall " (g (2023, Wang et al) dulyy cina
ol "o @l Gl o jdladl Gl e Bl 8 Sl o] Syl
Ay 8l Al e el dlenel sl de e s tgiall cilel sy yils
sty oS et (e Al el aleil) (g5iwe BRI LS aa "Byl
Llai) (234) Lealsd ol dne (e gy Ol aladnuly Glabal) aas a5y dada
Clna) yglag il Al e g e LaY) elsdl o) bl oy gl dallaa

o)) s

-10 -



Ao A 5i5all Jalsall Jga " Olsian (2022, Zhou et al.) &) s
Larasl) el s 5slall ol pe dg S Blacll oL GSIgnall g2l 6],
Aahalal L) ae 8y-dlall Blaill Gy oLl o)y il A Jalse aaal " ddalell
sty oS gt e Al el AllusS "Aghlell dadlly dillal) A8,
iie e gy oliind alasiul Ul aas 2ty Al jlasly lasil SPSS
cyglal (Jlhall 154 5) Loyl A el (400) drnisse (554) Lgalst 3Ly
Ably yme i) e 555 (&) - ally Eall) Gl dalse of Ll

ailale

-

il 4 adan Al Jalsall L' olsie0 (2022, Qing et al. ) Ay cina
255 S Gl M, bl Gl e A SN Blanll (8 sl ) (oo
alazin W) Age g L0l driiall jue ohydll 4w e "Ed) e sylanll saga”
Gl paes ol @lBle Jalaty oS meie Ao duball o de) dally 48l
Gbad oy liplal laadi (231) Lealsf aly A (e g5 il plaanuly
iailly A&l PEU 3 PU cihluse o) gilmill ey glaf (Lajye s TikTok Lgid)

Loyl Ay yued

& Bl gadl) adalie g5 K" Olsien (2022, Liu et al. ) dul cdas
pil) ailas T Gl ) adsall Al €opmandtdl (s3] Aabend)
ey dalad) A5 el Jpill Jalses (e lilly LdliaYly g s l) e andl
g a9 SEM didaty o aSmgia (e duhill a die] 8)0ad Cilagis 8 saal e
@by (395) 5 15 (421) Lgalgd by due Lo gy bl plads uly cilslal)
bl ds slasls loage Glarwg 382l ol aalgll o) milall oyl dalla

cla gl Baalia sz

-11 -



doalgll Jilag alasnal U1 (e (2022,  Hu et al) i)y cina
ol dala e laay) planll 8 GSlgal ol e dll A e elaay)
Hlaill (8 elpdll A (e bae Jlipull aladinl) jigs oS agdl " QlElEN ple
e byl i i) (A8l dilisey ALE LSY) AlE Cpuitia e delanY!
aldne e g gl plasaul Ukl aas 239 SEM sy (ms) (S
Ah aladn W ) bl gl ddga (135) e Lalgs Lilla (2,058) Lgals

P ey e AN Ailially S SSY) e oyl A

Sils el daal)l claladyl g et oy A8l bl Galeiad Pla oy
O3Sy Ga el A e jdliadl Gl 8l Clagiadll (ailaady (sl
Ssinall (il iads A e laa¥) 4 b A Dlally Ldlaadll sladd e Ll o bas
Shsiall oia Joli Laalel of Y1 h-all gl aall ) s s giaag Al Ll
O Crran (A Gluhall 3 pagane xa dudse e il 8 o) Al adia 5y ea
OSlgiall (ot eill Ay o @l G (8 L)l ahalie e sl Glag
Abal spadll Jia L sy 2y (las L) e dpage i) A jell ASladll

lgiallee ) Adlall duhall ass A

Al e ciagd) (sl

-12 -



i Galai 8 Beadl) Clagadll ye sl Glaag i A jea ) duhall sda g
e il ) aagh LS pagaild) dapal) ASladll & (pSlginall (ool )il A e A
padi b 4yl 43y Sigall Adlaas Jie daagilly Al gl dess I Jalgal) S
5 WS ea¥) o3a Jag dnds il dadla (s3a5 Ly A Cilasheal) 3395 (s5indll

dacdl) ol maall o 8 cllginall g e

duanl) di<da ik

Gleadlly Cilaiiall (age (b 13s e daia aal dg els of B Lu)l) A<ha Juan
Do Lo O cas IS agiliags (saaling (pfigall Gomliy (pSlgiua) o LIS ualy
o OSlgiaall (5] ehal 45 o Tad ilasil o2 35 dags gl ) el
Jigall AR Jre il 13 B o0 L) 05 Kee 55S dalge dllia o WS Lpagad
Al mua g Al sda Jolas N gy ) ilaglaally (sginall dimje diishag 43y
@ ehill & Gy i o o Sualll Glasindll B jisel) Glaag G AL
eﬁ):ﬁt G2y gl el

-13 -



Aapal) eisled :la),

e Opfisall Claag 8 Lot Jai o) Jlsw 0o LD Auhall 038 and

Aapad) Asladll b (pSlgia) oal ohydll A e g els Guda A Sl Glagiadl)

0 2ud)

Py AYsluall (e 220 Jlsadl 138 (e g g

bl A Ao fgall 8pd 586 (% Loy oDl dn o gl dflaas 5l g2 b .

$ehall 4w o (gl wai & diwdlay Sisal) gl A Ly

el &y ol il lgasts ) Clagladl B35 S L

Tl s o (ggimall dugdl) el A Ly

seall Jie Slgiall pad tl) (ailadld) ) 2a5 el Ao 4 B8 aasi das
Tlgh el aladind Jaray (candaill (gginnally (uindls

hn B~ W D =

-14 -



raabal) duld

1) aalal) :Yy)

o el dalsill Bilug e cpfisall ddlaan 4il.(2024) caanl S .1

The effect of Social Media ) ¢)all 45 dlaill LSkl GlacY)

Influencer's credibility on Trademark Admiration and Purchase

-Byladlly AlaiidU dulall dadllintention).

The Effect of Influencer Marketing .(2025) .1 «(s3¢a& cauiy «éllus .2

on Repurchase Intentions among Influencer Followers on Social

1.

-15 -

Bpalaa)l 4jlaall @l dssMedia an Applied Study.

rAia¥) aalual) Ll

.Chen, Y., Qin, Z,, Yan, Y., & Huang, Y. (2024). The Power of
Influencers: How Does Influencer Marketing Shape Consumers’

Purchase Intentions?. Sustainability.
https://doi.org/10.3390/su16135471.

Garg, M., & Bakshi, A. (2024). Exploring the impact of beauty
vloggers’ credible attributes, parasocial interaction, and trust
on consumer purchase intention in influencer marketing.
Humanities and Social Sciences Communications.
https://doi.org/10.1057/s41599-024-02760-9.

Gong, X., & Jiang, X. (2023). Understanding consumer impulse
buying in livestreaming commerce: The product involvement
perspective. Frontiers in Psychology.

https://doi.org/10.3389/fpsyg.2023.1104349.



https://doi.org/10.3390/su16135471
https://doi.org/10.1057/s41599-024-02760-9
https://doi.org/10.3389/fpsyg.2023.1104349

-16 -

Handranata, Y., & Kalila, S. (2025). Attitude toward fashion
influencers and its impact on purchase behavior: the roles of
brand attitude and purchase intention. Frontiers in
Communication.

https://doi.org/10.3389 /fcomm.2025.1583602.

Hu, S., & Zhu, Z. (2022). Effects of Social Media Usage on
Consumers’ Purchase Intention in Social Commerce: A Cross-

Cultural Empirical Analysis. Frontiers in Psychology.
https://doi.org/10.3389 /fpsyg.2022.837752.

[lieva, G., Yankova, T., Ruseva, M., Dzhabarova, Y., Klisarova-
Belcheva, S., & Bratkov, M. (2024). Social Media Influencers:
Customer Attitudes and Impact on Purchase Behaviour. Inf.
https://doi.org/10.3390/info15060359.

Li, Y., & Sun, M. (2025). The impact of perceived interactivity on
purchase intention in interactive video: a CAB-based chain
mediation model of empathy, immersion, and arousal. Frontiers
in Communication.

https://doi.org/10.3389 /fcomm.2025.1615509.

Liu, Y. (2025). Characteristics of sports brand content on social
media and their effects on consumers. Frontiers in Sports and

Active Living. https://doi.org/10.3389 /fspor.2025.1721424.

Liu, ], Wang, Y., & Chang, L. (2023). How do short videos
influence users’ tourism intention? A study of key factors.
Frontiers in Psychology.

https://doi.org/10.3389/fpsyg.2022.1036570.



https://doi.org/10.3389/fcomm.2025.1583602
https://doi.org/10.3389/fpsyg.2022.837752
https://doi.org/10.3390/info15060359
https://doi.org/10.3389/fcomm.2025.1615509
https://doi.org/10.3389/fspor.2025.1721424
https://doi.org/10.3389/fpsyg.2022.1036570

10.

11.

12.

13.

14.

15.

-17 -

Liu, M. (2022). Determining the Role of Influencers’ Marketing
Initiatives on Fast Fashion Industry Sustainability: The

Mediating Role of Purchase Intention. Frontiers in Psychology.
https://doi.org/10.3389 /fpsyg.2022.940649.

.Muhmin, A,, Syah, T., & Anggraeni, A. (2026). Parasocial
relationship as a social-cognitive pathway in influencer
marketing: evidence from Indonesian beauty followers.

Frontiers in Communication.
https://doi.org/10.3389 /fcomm.2026.1723759.

Obada, D., & Tugulea, 0. (2024). What drives online impulse
buying among Zoomers on TikTok in an emerging market? A
new model based on flow theory. Frontiers in Communication.
https://doi.org/10.3389 /fcomm.2024.1470327.

.Qing, C., & Jin, S. (2022). What Drives Consumer Purchasing
Intention in Live Streaming E-Commerce?. Frontiers in
Psychology. https://doi.org/10.3389 /fpsyg.2022.938726.

.Salamah, N. (2024). Influencing the Power of Celebrity
Endorsers on Saudi’s Purchasing Behavior. International
Journal of Marketing Studies.
https://doi.org/10.5539/ijms.v16n2p26.

Wang, J., & Oh, J. (2023). Factors Influencing Consumers’
Continuous Purchase Intentions on TikTok: An Examination
from the Uses and Gratifications (U&G) Theory Perspective.
Sustainability. https://doi.org/10.3390/su151310028.



https://doi.org/10.3389/fpsyg.2022.940649
https://doi.org/10.3389/fcomm.2026.1723759
https://doi.org/10.3389/fcomm.2024.1470327
https://doi.org/10.3389/fpsyg.2022.938726
https://doi.org/10.5539/ijms.v16n2p26
https://doi.org/10.3390/su151310028

16.

17.

18.

-18 -

Xu, P., Cui, B, & Lyu, B. (2022). Influence of Streamer's Social
Capital on Purchase Intention in Live Streaming E-Commerce.

Frontiers in Psychology.
https://doi.org/10.3389 /fpsyg.2021.748172.

.Zheng, C,, Ling, S., Huang, Y., & Li, X. (2025). The Impact of
Social Presence on Purchase Intentions of Knowledge Products
Among Knowledge-Based Short Video Users: A Moderated
Mediation Model. Behavioral Sciences.
https://doi.org/10.3390/bs15081140.

.Zhou, R, & Tong, L. (2022). A Study on the Influencing Factors
of Consumers' Purchase Intention During Livestreaming e-

Commerce: The Mediating Effect of Emotion. Frontiers in
Psychology. https://doi.org/10.3389 /fpsyg.2022.903023.



https://doi.org/10.3389/fpsyg.2021.748172
https://doi.org/10.3390/bs15081140
https://doi.org/10.3389/fpsyg.2022.903023

	ثانياً: الهدف من الدراسة
	12. Obadă, D., & Ţugulea, O. (2024). What drives online impulse buying among Zoomers on TikTok in an emerging market? A new model based on flow theory. Frontiers in Communication. https://doi.org/10.3389/fcomm.2024.1470327.

