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* Brown, D., & Hayes, N. (2008). Influencer marketing: Who really
influences your customers? Routledge.

e De Veirman, M., Cauberghe, V., & Hudders, L. (2017). Marketing
through Instagram influencers: The impact of number of followers
and product divergence on brand attitude. International Journal of
Advertising, 36(5), 798-828.

 Freberg, K., Graham, K., McGaughey, K., & Freberg, L. A. (2011).
Who are the social media influencers? A study of public
perceptions of personality. Public Relations Review, 37(1), 90-92.
e Kaplan, A. M., & Haenlein, M. (2010). Users of the world, unite!
The challenges and opportunities of Social Media. Business
Horizons, 53(1), 59-68.

o Kotler, P., & Keller, K. L. (2016). Marketing management (15th

ed.). Pearson.

1l
MjDO;EA[TII



RSl e (gl 1 Jiual) ptall 2.2

DA gl Al 5 iy ¢ gty Wal il adais Ay g dndl i) 58 G Sisall e (G gustll
& Brown 4 =y leaall o Clatiall s yill g ad ) seen (2l A8 oL elaial

ST ARy yhay 4y gl Sl 1) Sy Sisall 1Y) alasinl 4ily Hayes (2008)
DAalEl) Cle YU 45 )i 48 5 ga 5 dpxada

Jie e laia¥) ool sill cileaia ) sl o suS IS Ll i) 038 <y ska

&) dsasll e 3l oy isall mual ¢us «TikTok s YouTube s Instagram
o g sl gy ST Glaial 68 S8l Jra Lo st g ¢ pilie U050 Adagine juales
sl 0 isall e (5 5uall (3 <De Veirman et al. (2017) sl 52l G g5 59 susil
=583 ) (8 Ao lal ) s dpalladl S LAl A8 gusil) bl 1Y) (e T35 Y 1E 3o
o8l &l gl et o 4 Hlall adlall

MIDC)‘CEAIIH



10 )

e Brown, D., & Hayes, N. (2008). Influencer marketing: Who really
influences your customers? Routledge.

e De Veirman, M., Cauberghe, V., & Hudders, L. (2017). Marketing
through Instagram influencers: The impact of number of followers
and product divergence on brand attitude. International Journal of

Advertising, 36(5), 798-828.

MlDQCEAﬁ!



Ay pll g duallal) bl jalt 5l

sl 4 e sl il 4l cp isall e Gagedll O ) Asallall il jall s

Gl ¢ el Bl 8 Win (Freberg et al., 2011) <llgiuall 4l <l jlie Y1
Oo s ially A8 e ms sl G Sisall 5 sine ga Jeliil) o A3 gas Al 2

sl Glul jall pamy &3S 5 85 (Alalwan et al., 2017) & &0 )8 A3 4llaial
Al () (uSry L caiall (5 sinall Aflaian g pealial) aaa e 2l o isall Ll caduial
el Blaall A38a A )3 ) a5 Lails 4yl Cad

10 all

 Freberg, K., Graham, K., McGaughey, K., & Freberg, L. A. (2011).
Who are the social media influencers? Public Relations Review,
37(1), 90-92.

e Alalwan, A. A, Rana, N. P,, Dwivedi, Y. K., & Algharabat, R. (2017).
Social media in marketing: A review and analysis of the existing

literature. Telematics and Informatics, 34(7), 1177-1190.

MipoceAjl



inal g 5 gal) Lalds

sy caane s () s sl e 0 1oy sl e (3 susl) Apussi 1 5 5800 Ll Cyo

13 Alaaall ())a8 dplSa) 6 et Caracall Jalds Lol il g rad (5 sina (318 5 AaH)
DY) e dilall Guld 4 sea ) ALY (JalSIL ¢ iae s sinall O ) sgand) CaliS)
(Farrell, 2020 & Campbell) 43

12l

e Campbell, C., & Farrell, J. R. (2020). More than meets the eye: The
functional components underlying influencer marketing. Business
Horizons, 63(4), 469-479.

lI
M|DOCEAI\I
)N ) ||



Q\Jﬂ\ J‘Jé :@\:\S\ J;ﬂ.:\-d‘ 2.3

el sy Sl a5 iy ae G (e dead ol i Sllgional) Hlid) dulee s o)yl ) 8
OR agd 8 ¢(2016) LSy 5l KOG 2alE) o e laia) cddill Jal gall Jadii 3oaatie
gl & sl aa (381 53 Allad 44 gt i) i) avanad e Sl ac by ¢ i)

10 al)

e Kotler, P & ,.Keller, K. L. (2016) .Marketing management
(15th ed.). Pearson.

MipocEAjl



Al a3 9 A 185 7 e

23 505 At 1 il 3 pai Jhe el ) B agil dilise z3Lai e il )l aaies
gilaill 028 (p fisell e Gosudll il 3 calay ) 385 (Ajzen, 1991) blaadll & gLl
DeS e o) A A e 3 (o isall (5 sl i el (O Asa g cllginall o slasy
iy A Al )

10 )

e Ajzen, 1. (1991). The theory of planned behavior. Organizational
Behavior and Human Decision Processes, 50(2), 179-211.

e De Veirman, M., Cauberghe, V., & Hudders, L. (2017).
International Journal of Advertising, 36(5), 798-828.

1|
MJIDOCEAIT!



alil) g JRial) jurtial) Cp adMal) 2.4
; Lagdi cubay ) il o
Al bl g o) il Ay el bl sl e G sadll G il all @ ekl
o) 3 e 230 G sisall ae Jeléil) O Yuan (2019) & Lou 4l o aa g a8 ellgiall
ST S il o A e Al ja & pedal Laiw el pE81 A 3 e ¢ A jladl) Aadlally ellgill
A A AUl A8Mall Caansy mallad) (3 535000 A0 jl8a Claall (3 5i5al) 220

10 al)

e Lou, C, & Yuan, S. (2019). Influencer marketing: How message
value and credibility affect consumer trust of branded content on
social media. Journal of Interactive Advertising, 19(1), 58-73.

e Alalwan, A. A, Rana, N. P,, Dwivedi, Y. K., & Algharabat, R. (2017).
Telematics and Informatics, 34(7), 1177-1190.

Mipoceaj!



il 2.5

Gllgiua) ol e il Allad 31l Jiay cp Sigall yae G gl o A8L Culad jal) (adls
LaDlally 48 Ly g ellgivnall oY 5 a8 8 godal g () 314l (s ce) il @l ) 3

8 s e53 pmadl laall (landl (8 gl 5 (S Aiaal) ol gl yglas elld a g Ay
e Gasndll G AR e o il g e laiaW) g i g gl Jaas 3 culad al) 438 ell
)8 I sl

IS (s sl Algisall e fisall yie (G pudl) il CLESIL) Lpaal Canall 138 Cp
i g (Allad A gt langl il A2lia e IS 0 2oL 4880 iy ) ¢ s 50
Jilad A e s ale alen) waiil Mol Cisall cry LS AL dfiall ol gl

Caaall (60 grad) (3 guadl (Blas (8 G pilall (0 A8

12 )

e Brown, D., & Hayes, N. (2008). Influencer marketing: Who really
influences your customers? Routledge.

e Lou, C, & Yuan, S. (2019). Journal of Interactive Advertising, 19(1),
58-73.

eAlalwan, A. A,, Rana, N. P,, Dwivedj, Y. K., & Algharabat, R. (2017).
Telematics and Informatics, 34(7), 1177-1190.

1l
MIDOCEAN
INIVERSITY |i



2l al)

1) 1.Ajzen, 1. (1991). The theory of planned behavior.
Organizational Behavior and Human Decision Processes,
50(2), 179-211.

2) 2.Alalwan, A. A,, Rana, N. P, Dwivedi, Y. K., & Algharabat, R.
(2017). Social media in marketing: A review and analysis of
the existing literature. Telematics and Informatics, 34(7),
1177-1190.

3) 3.Brown, D., & Hayes, N. (2008). Influencer marketing: Who
really influences your customers? Routledge.

4) 4.Campbell, C,, & Farrell, ]. R. (2020). More than meets the
eye: The functional components underlying influencer
marketing. Business Horizons, 63(4), 469-479.

5) 5.De Veirman, M., Cauberghe, V., & Hudders, L. (2017).
Marketing through Instagram influencers: The impact of
number of followers and product divergence on brand
attitude. International Journal of Advertising, 36(5), 798-828.

6) 6.Freberg, K., Graham, K., McGaughey, K., & Freberg, L. A.
(2011). Who are the social media influencers? A study of
public perceptions of personality. Public Relations Review,
37(1), 90-92.

7) 7.Kaplan, A. M., & Haenlein, M. (2010). Users of the world,
unite! The challenges and opportunities of Social Media.

Business Horizons, 53(1), 59-68.



8) 8.Kotler, P., & Keller, K. L. (2016). Marketing management
(15th ed.). Pearson.

9) 9.Lou, C., & Yuan, S. (2019). Influencer marketing: How
message value and credibility affect consumer trust of

branded content on social media. Journal of Interactive

Advertising, 19(1), 58-73.

MlDQCEAﬁ!



s @l
)8 )8 e o sl e Grsmiil) il O in Olind
https://docs.qgoogle.com/forms/d/e/1FAIpQLSf3w-

NYEnpJyagiyhhzlOIlzI0Orc2y7KUEJouBpDm4PTbLEA9Q/viewf
orm?usp=dialog

S 50 agd ual (elia) Jual sill cliaie o o figall pul gl L) Jh
Jsn Ul aan A Gl 138 Caagy ol il il ) 8 ellgiunall o slos aga 3 8
e DS e g sand) llgiuall gal el il )8 e o Sigall e G gudl) il
CSlgisdl) @l Lgal e o el (s sine 5l g2 .
Crisall 8 (e L 2 5 pall Cladiall olad Slgiusal) CiBlpuads .
i (e Lo (a sall Dlaial) 84S (e 2y 35 AN al 2]l .
(i isal

oal_e Y clilall aa3iud s dae guia s s 480 Gl 138 e s oSie sa 5
Lsau_.d:d\ )

- 48) 48 gasall g Auadldd) cila glaall

Jalasi g Cayial Cangs (S il (e Dbl il glaae aand ALY 238 aranald o
L padll Glaa ae (ol JSay il

Mipoceaj!



el I8

e A1 8 Algianall Lex oy 1 S ol An 3 Alaall iy o1 1 ) 8 a5l
s 1500 Aalal) @l ) (e o Baseie Jal e Jadi s dipee dadd 5l e ¢l
)il el ) a0 33 WY sea s e Jiland) ani S5 il gladll

Jal g 3amy o AL 1l ¢ guatl ale 3 138a3 LS ghual) ST (a6l ) ) 2a
Aadla) drans 5 Anludl o ladll g ASEN 5 JAa) Jia () g g dpeLainl 5 dpuds
Sl 5ill s ABe Y Y Adla) Ay el

Laga 175 sty (15 il el ¢o i) Jual ill Bl g g8 Sl skl a5
lgiusall ) gaad I N aga jlad s aa 3l )1 (5255 3 ¢(pSlgtinnall 0l ) 8 4n 55
2o sina o 2l el Al ) 8 Aas) Alladial & h Leas o sa (g2 il J

N Gl axi gl

e (nyisall @L’:i
Josl 51 280 50
elaiaY!

Gladia Ao 3 il
A (e B

(3l

NN RO
XS ENA
dxy éﬁmi
die Lglaaldia

O A sl

Siloa g8 ) it
e ¢ izl
o)l & sl




[EN

J e

APCRERIN

G_m@

Crfizall o))l el
die Gj.bu ’\JJ.».AA
Ol Alas)
gs:")'ﬂ\

alaxiad €I ) S
Cilatie 4y jail
Lo se 1) Byaa

AUl fisa

s Llle
S i)

s sinall Hig
sl (Y

Syl &y a3 i
e il xa
el il BB

die <) Agh =l
O 2 e el

FeA al

BB TAINEN
J‘éﬁi\ L_A‘; UM




[EN

J) g

&bl el e
Zl—ué-\ﬁ el yd

1) S JS
O fsall JB (e

MipoceAjl




il 519

olbuiny/

J.JL«AAJ/

v

45l

Loans

(s IH))

Al &l il
e Gl
DV A e isall
¢l )

il Al
sl
BBl

o
Sl
Al dss

O3 A5l

i) £ o

Primary ) xS
(Data

e 5
Secondary )
(Data

4 5
Qualitative )
(Data

oabidl) 43y ke

F LAY PLEN

Jaladl) b

o sl) (lal
Ll )Y Jalas
Aty faas¥i
SPSS el

s siaall alas
DBY) panaliy
okl

(= 3 5all Jilal)
Ll jadainy
Claladyl

MipoceAjl


http://www.tcpdf.org

